 SEQ CHAPTER \h \r 1Home Party Comparison Worksheet

When you start your search for the perfect direct selling or home party line business, here are some valuable questions to ask when comparing companies and opportunities.  I have filled in the answers regarding the Lia Sophia Jewelry advisor opportunity.

1. 

Start up cost should be minimal.  Start up cost in direct selling and network marketing companies are usually modest and mainly to cover the cost of the sales kit.  What is their start up cost?  What comes in the kit?  
Start up kit for lia sophia advisors cost $149 which includes 24 pieces of jewelry valued at over $1,000, jeweler's carrying case, 2 - 1” display tray, set of 2 foam sheets, merchandise stock list, excellent beginnings DVD & beyond training program, display cloth, ring sizer,  200 colored invitations, guest lists, customer selection tickets, hostess envelopes, wish lists, hostess selection & order summary sheets as well as 20 catalogs.  
2. 

Some companies require a monthly purchase.  Is there a monthly minimum purchase requirement and if so, how much is the monthly investment?  
Lia sophia has no monthly requirements or minimums.  To be considered “active” you must have $250 in sales in a quarter.  (Inactive advisors are not allowed to buy jewelry at sample prices.)  Inactive advisors can submit a show at any time within one year to “re-activate” their status.
3. 

Most companies submit the local state sales tax, however, there are a few that do not.  Will I be required to submit my own state sales tax?  
No, lia sophia does handles the submission of all taxes on customer orders.
4. 
Check with each company regarding their return policy.  This will be vital to your business.  Can I return unwanted or damaged products and if so, what is the return policy?  
This is another of the wonderful things about lia sophia.  They have a Lifetime Replacement Guarantee on all of the jewelry purchased by customers and advisors.  It’s easy, and can be handled by the customers themselves.  The postage on returns is paid by the company.  There is no charge for returns or exchanges in the first 120 days.  After that, there is a $5.00 processing fee for the customer which is generously refunded by lia sophia in the form of a gift certificate.

5. 

Some companies offer to buy back unsold marketable products purchased within 12 months prior, should you decide to quit the business for 90% of the price you originally paid.  Do they offer a buy back policy?  
Lia Sophia will buy back any unused jewelry or supplies still in its original packaging for up to one year, provided it can be resold as part of the current line.  Credit will be at 90% of the amount paid. 
6. 

Some companies require independent representatives to pay for portions of the hostess gifts, etc.  You should know up front whether part of your commission earned will go to cover these costs.  This will reduce the actual amount of commissions earned.  Am I required to cover part of the hostess gifts or pay admin. Fees, etc.?  
Lia Sophia charges $6 from your profits to help defray the cost of the hostess program.  Please note:  we earn commission on all regular and half price items, including those purchased by the hostess.  So, if your show total is $800, your commission would be $234.00 ($240 x 30% minus $6).

7. 

It is always smart to compare catalog and supplies cost as they vary by company.  What do your catalogs and paperwork cost?  
Catalogs are $6.50 for a pack of 10.  The first month a new catalog comes out; we may purchase a case of 100 catalogs for $55.00 plus $5.00 s/h.  Invitations cost $4.00 for 100.  Wish lists cost $2.00 for pad of 50.  Guest lists $3.75 for 12.  Sales slips $2.25 for 50.  Lia Sophia also offers a printable section on their web site for advisors to print off some supplies for free.

8. 

Customer shipping charges are important to your business and can vary greatly from company to company.  What are the customer shipping charges? And consultant shipping charges for supplies and orders?  
Lia Sophia charges a flat $3.80 per customer and advisor order regardless of the size.  

9. 

It is customary for companies to have a monthly or quarterly sales requirement to stay active and/or receive overrides.  What is the monthly/quarterly requirements?  
There are no sales requirements as an advisor.  When or if you decide to move up with the company and become a manager, you then need to maintain $2,000 in personal sales a month with team sales requirements of $7,000 (including yours).
10. 
Many companies provide representatives with a company approved website. If you plan to market your business online, this will be vital to your success. Does your company provide a website, and if so, what is the cost?  If they do not, can I design my own?  
Yes, lia sophia has company approved web sites that you can utilize for only $9.95 a month.  Customers can order directly from your web-site.  Hostesses can input their guest lists, send e-vites from the site, and input wish lists there.  Advisor websites also allow the opportunity to tell your “story” to potential customers, hostesses, or advisors who may find you on the web.  
11. 
Some companies authorize representatives to deduct their commissions prior to sending in the show order, while others require all monies collected forwarded to home office and then commission checks are issued monthly or twice per month.  How are you required to submit payment for a show?  
All money from the show is submitted to the company, and lia sophia pays you via direct deposit the following week.  The company also provides a 1099 form at year end.  Handling paychecks this way makes tax time sooo much easier for the advisor.
12. 
Many companies now ship their products directly to the consumer or hostess, however, there are a few that require the representatives to deliver a show or products.  Am I required to deliver products?  
No, all party orders are sent to the hostess for sorting and delivery.  All direct sales orders are sent directly to the customer.

13. 
With some opportunities, representatives are encouraged to stock products to have on hand for eager customers.  Will I be required to stock or carry inventory? 
No, we do not stock or carry inventory.

14. 
Most companies allow their representatives to purchase products or display items at a special discount.  Are representatives allowed to purchase products at a discount?  If so, what is the discount?  
As an active advisor, you will enjoy a discount of 70% on jewelry samples.  You may only purchase one of each item.  Twice a year (prior to a new catalog coming out), the company offers the opportunity for you to earn a privilege purchase of a 77% discount on jewelry.  

15. 
What is the commission structure and levels of achievement as it varies greatly by company.  What is your commission structure?  
Advisors earn 30% on all personal sales.  When you recruit 4 “active” advisors and average $2,000 in personal sales and $7,000 in team sales including yours, you can promote to Unit Manager.  Unit managers earn 10% on the RETAIL sales of your team and 40% on your personal sales.  There are also monthly bonuses you can earn according to your team sales.  See the management brochure for more details.
16. 
Do they offer additional incentives, such as trips, a cash bonus and etc.? 
Yes, Lia Sophia offers free vacations to beautiful destinations based on personal and new recruit sales.  You may choose the cash prize instead.  They also offer an excellent beginnings program for new advisors to earn up to $600 in free jewelry certificates for reaching certain sales levels in their first 15 weeks of business.  The company also offers monthly contests and incentives.
17. 
What type of support is available?  
Your Sponsor is your first line of support.  Her manager will also have an interest in helping you achieve your goals.  The company provides a section of the Lia Sophia corporate website dedicated to supporting advisors.  Our team also has a yahoo message group where you will find lots of ideas, files, forms, flyers, and everything you need to help you get started with your new business.  We have monthly team newsletters as well as a team website www.FabianFirecrackersTeam.com to help you succeed with your new lia sophia business.  I will do everything that I can to help you achieve your goals as an advisor.
As with any business, finding what works for you and your lifestyle will be the key.  Take time to research opportunities and consider whether the business and support team are a good match for you.

Alice Fabian
Star Division Manager

Ph. 610-741-9127

Raefabian4@msn.com

www.LiaSophia.com/Alice
